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South Africa – Minnesota Business Council

A Private Invitation to a
SA Economic Development Seminar

Date:

Monday July 21, 2008

Time:

8:00 to 5:00pm 

Location:
Millennium Hotel Conference Center 1313 Nicollet Mall, Minneapolis, MN USA 55403-2697

Theme:
South Africa/Minnesota – Opportunities to Partner
Agenda:

8:00 to 10:00am: 
Briefing breakfast for SA delegation and Minnesota companies who have or are interested in developing “trade” relations with South Africa

· The Minnesota economy and economic development focus areas. How to do business in Minnesota.  DEED (Tony Lorusso/Paul Hanson)

· The Minnesota manufacturing landscape.  Minnesota Chamber Of Commerce (Bill Blazer – Senior vice president of public affairs and business development)
One on one meetings and breakout sessions:

10:00 to 1:00pm:
Alternative and Sustainable Energy Opportunities
10:00 to 1:00pm:
Trade and Investment Incentives
Site visits

1:00 to 2 .00pm:            Lunch. Key Note Address: South Africa Investment Climate.                                    Deputy Director General DTI - Iqbal Sharma
One on one meetings and breakout sessions:

2:00 to 5:00pm:
Manufacturing Opportunities
2:00 to 5:00pm:
Brand South Africa – Consumer product marketing 
Site visits

5:00pm – South African Wines and networking
Please RSVP before Friday July 18, 2008 to Events@SABusinesCouncil.org or vtomov@thedti.gov.za
Event sponsored by The International Marketing Council and the South African Consul General in Chicago.

SOUTH AFRICA IN BRIEF

Southern Africa is not a traditional trading location for most US companies although it is one of the best intermediate sized markets accessible to American firms. South Africa’s real GDP is US$280 billion, a number that doubles when expressed as the Purchasing Power Parity GDP measurement. South Africa has a stable democracy, well managed economy, an educated workforce, and a highly developed infrastructure. English is the language of business and popular entertainment. South Africa and most neighboring countries have good transparency ratings and legal and administrative establishments similar to the USA. These factors allow international businesspeople to transact with a minimum of cultural and administrative adjustments. South Africa has in recent years has encountered some of the fastest growth it has ever seen. Business and consumer confidence as well as the stock market performed at record highs in the recent past.

South Africa is one of Minnesota’s strongest trading partners in Africa. In fact it is Minnesota’s biggest trading partner on the continent. Exports from Minnesota to South Africa increased from US$32.1 million in 2003 to US$61.7 million in 2007. The Council of Great Lakes Governors described their 2007 mission to South Africa as very positive. Richard Zurba, a representative of the Council located in South Africa, describes the market as:

“   …a fast adopter of new, innovative and high-tech imports. American technological innovations combined with a currently low U.S. dollar allows American companies to compete favorably against domestic and international competition in that market. South Africa’s economy has been experiencing rapid growth as business and consumer confidence, as well as the stock market, has been at record highs.”

There has been a steady flow of activity between Minnesota and the South African Consulate since the beginning of 2006. This interaction resulted in a number of seminars conducted in collaboration with the Minnesota Trade Office (DEED). Other events included South Africa’s participation in the Pan African Trade and Investment Summit held in Minnesota as well as a flagship technical skills development project between Hennepin Technical College and the South African National Tooling Initiative. These activities culminated in the launch of the SA-Minnesota Business Council. As a result of all this excitement Mr. Iqbal Sharma the Deputy Director General (DDG) of the Department of Trade and Industry, and the Office of the Presidency, decided to undertake a trade mission to Minnesota in July 2008.

The mission to Minnesota has three core objectives. The first objective is to share with Minnesotan manufacturing companies opportunities for expanding their businesses in South Africa and to demonstrate to them how they can access the growing Southern African market. Companies like Ecolab, Valspar, Medtronic, Donaldson, The Carlson Group, 3M, Cargill, ADC Telecommunications and others have for years been doing a successful trade in the SA market. These companies benefit from South Africa’s sophisticated infrastructure, sound business environment and prominence on the African continent. The South African Federal government and the State governments have a range of incentives and finance vehicles available to manufacturers. Local entrepreneurs are keen to forge partnerships to tackle the lucrative tenders and projects that are available as infrastructure projects get underway.  At the recent G8 summit, member states pledged to increase spending on energy resources by US$44 billion, the bulk of which will be spent in Africa. South Africa provides a natural platform for international companies to take advantage of this enormous opportunity.  

The second objective is to discuss a number of the projects that the regional Investment promotion agencies opened up for international participation. Some of these projects need infusions of capital others need experienced technology partners and technical know- how.  The South African Government believes that Minnesota has the business resources and technical know-how to help turn these initiatives into successful business ventures.  A consortium consisting of Hennepin Technical College, National Institute of Metalworking Skills (NIMS) and Hired are currently working on a partnership with the South African National Tooling Initiative to close the skills gap that exists in the manufacturing sector. 

The third objective is to familiarize South African businesses with the Midwest. As South African businesses are growing they too are looking for areas to invest. SA Breweries recently acquired Coors, and a South African mining house has recently acquired a mine in Colorado.  PetroSA, one of our largest homegrown petroleum companies, is looking for a project management and engineering partner for a US$10 billion refinery project in SA. Sasol, who owns the coal to liquids (CTL) technology, is exploring partnerships for plants in the US. Long seen as a flyover state, Minnesota has become very prominent in the minds of SA businesses.

South Africa entered the world as a resource rich country. It has almost 80% of the world’s platinum reserves and about half of the world’s known gold reserves. Aluminum, vanadium, iron and steel are important minerals required in modern metals and South Africa has, in most cases, more that its fare share of the known world reserves.  Agriculture has always been an important component of the economy and South Africa is one of few net food exporters on the continent. The country is a member of the Cairns Group of agricultural producing countries. Manufacturing has grown to the point where automotive parts and assembly are nearly 8% of the total economy. High value added export sectors such as chemicals, instrumentation, aerospace and aviation, as well as consulting services, are all doing well. South Africa’s overall economy is 70% service related, a number that is similar to the USA economy. 

Many analysts consider South Africa to be the best managed developing country in the world – offering immense potential for sales of commercial and consumer goods for exporters.

